Get Busy: The Action Plan

DMO = DAILY METHOD OF OPERATION

EVERY DAY I EXPAND MY WRITTEN LIST
Add two new names to your list. Don’t be afraid to work the cold market.
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EVERY DAY I INVITE
Call two people from your list and ask them if they will just take a “"LOOK". Set up the date/time.
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EVERY DAY I SHOW THE PLAN.
Get two people to see the information. Live BP, 1on1/2on1, Websites, DVD/Videos or Home Parties.
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EVERY DAY I FOLLOW UP
Contact two people that have already seen the opportunity. Ask for a decision and sign them up.
1. 2. MORE. []

EVERY DAY I ENCOURAGE
Call 10 or more people on your team. If you can’t do this then build a bigger team.
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EVERY DAY I LEARN
Make time for personal development to improve yourself and your business.
o Listen to the Team526 Conference Call Mon-Sat at 10am CST. Phone: 112-775-71031 Pin: 968941063+
o Watch training videos at team526.biz or in your PowerZone.
o Read a book to sharpen your leadership skills.
o Check in with your Upline or Accountability Partner:

EVERY DAY I GIVE THANKS
Take a moment to appreciate what you have and stay positive.




